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From the President, Tracey Wilson

;: This year is moving swiftly and fall will soon be| September 23is the first day of autumn and a new season. |We
> here, and along with the arrival of fall comes s¢\all wish for a healthier housing market right now, but try to ake
b’x /\ | eral exciting events. The first of which is the Sgphis season a fresh start to your business and your attitude about
IO < :¥ Luncheon meeting at the Timbers on th€.1Zhe|ly our busi ness. A sThelPower oPRosi-I| e
program i s an OAppr ai|s e x eP a btétdsifYi ohug 6caanns wieark ey oyuoru r |s e |
appraisal questions. Please submit questions in advance faKiios ught s, and make yourself{ w
Mease akmease@edgeabstract.com is a great day. | am fortunate to sell a wonderful product. I Igok
We are looking forward to seeing you at the Homecoming fdprward to meeting many interesting people today. I'l be able to
Habitat Benefit Auction on 10/14/11 at the Lebanon Countfyelp some of these people, and I look forward to learning a great
Club. This event is the culmination of a lot of hard work angfd e @l t oday . 0
pl anning. AiThank Youo t o |MavgaposiilelSepreqser and t he Auctijon
Committee for all their time and dedication to this worthy ; ;
event. This year reservat i-s are f.ilsdethislssuee £ i r st .rve
del ay. There are only 175|Psesatent asn diPyvie|Bustiop Spops@/Ad Ebrm 0 UPH.8 t| h e
yrs. Everyone on thg board is looking forward to seging Whal, ¢ ¢ty Doos & Pg 2 |MemberAd Pg. 9
you have come up with for the basket challenge. This everjt _
continues to raise a lot of money for Habitat, and every yeaf\tomey cormer o3 IRRlRlaEhipEssay .10

you seem to outdo yourselves. If you would like to donate, [0%ho Owns that Photo? Pg. 4 | Statistics Pg. 11

know someone who would like to, please contact Amy Education News Pg.5 |6f1 exml s Fact sPg. 12

Dellinger or the Association. All donations are greatly appreet

A

ated Grand Opening/85th Anniv. Pg. 6 | Member Corner Pg. 13
Mark your calendar for the Grand Opening of our new officggfion Reservation Form  Pg. 7 | Calendar o 14
10/26/11. This is in conjunction with our'88nniversary as Dates To Rememkeer

Association, and will replace the Oct. luncheon meeting. Th&eptember _

board is excited to finally share with all of you the finished 5 Labor Dayd Office Closed

building. This is also the culmination of much hard work of 8 ggﬁg%g;ad“”@ a0l Landion

many and mar ks a signific{a}\lqztlgthew@mdpg@gja@yw&mr Asso
tory. AThank Youdo to Joe e N 14z euhcheod Meding, tTihbe@s b ui | d

mittee for their dedication to this journey. (The Associatior 1&5 'F‘)/'Egges_e“’a“&” Dt?agcgirﬁ <
. . ’ . usiness ivieetin arrisourg
office will be closed on September-2@ during the move.) 20  Keystone Migd Lancaster

As a remlnder we have lease space available at the new U|IZ£¥21 MOVING DAYs - Association Office Closed
MCE Classd Mar abel | ebs

Autumn Begins

tion as a professmnal/busmess office. For more informatioq, 23 2 Deadlines: Sponsor Ads & Basket Drop Off
please contact Duane Zehring at 2ZB46. Also, the adjacenyoctober k
lot, zoned RLD, is for sale at $59,900. Please contact Frafgk 4 Auction Reservation Deadline
Tomecek Jr. at 273501, with your questions. Commission 5 No Luncheord see 10/26/11 !
ill be paid on the lease/sale side of these transactions Qe minard Assoc. Office Quentin Rd,
Wi p : 6 MCE/ Ethics Reservation Deadline
Remember to sign up for thje MCEO'UfEbUS@aﬁé)ﬁ@esC'OS@t Mar abel | ed
9/22/11 and 10/13/11. Go to the Association website, s Class Manr a b el Jliee Of

. A A . 14 Homecoming for Habitat BenefltAuctlon-
0OEducation Page6, and regif|ster eBfnchuuyCRbmOTr Prrnt the i

forms. The first class will satisfy 3.5 hours of CE and the s¢c- 16 National Bossé Day
ond class will also satisfy 3.5 hours of CE in addition to th 19 MLE Training 8 Association Office -
Quadrennial Ethics requirements for the cycle ending in 2(j12. 28  85th Anniversary / Open Housé Quentin Rd. Office

py Halloween!
While on the O0Education PageO.SEE'M-HBﬁLLCﬁLéxl[BARCﬁéVE%IT@&ErVEQITgDET;§L§A%r f

HUD Seminar on 10/6/11. WWW .LEBANON -REALTORS .COM

Phone (717) 2756126 E www.Lebanon-Realtors.com E Fax: (717) 2765668
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SEPTEMBER IS SAFETY MONTH ...

DOO6 s

D O N 6haéld an open house alone, if at all
possible. Working with a partner allows you
the luxury of having someone available to call or

REALTORS® S af et v

go for assistance if needed, and someone to help mJ-H1

tor how many people are in the house. If you must ¢
an open house alone, stay near the door and let the
prospect look through the house alone. Keep all vall
able® jewelry, money, guns, etd. locked away.

D O N 6hdst an open house at a property you have m@c

already previewed. Know the location of all the exits
and how to contact the closest neighbors. Make surg
that if you use the backyard as an escape route that
there is an exit out of it. Make sure all of the exit dog
are unlocked during the open house.

D O N 6wEar expensive jewelry and, if at all possiblg
keep your handbag locked in the trunk of your vehic
while you are hosting an open house. Have your car
keys readily available by keeping them either in a
pocket or clipped to a belt.

D O N 6a3sume everyone has left the premises at theluring the Virginia Tech campus shootings in 2007.
8eing that texting has replaced talking in the teen demographig; this
#lan seems like a step in the right directions, as it aligns with the
evolving nature of telecommunications.

end of an open house. Check all of the rooms and th
backyard prior to locking all of the doors. Be preparg
to defend yourself, if necessary.

a 9L wild Sodh@&ATept texts, photos, & video

FCC Chairman Julius Genachowski announced asfiep plan to
update the technology that powers the 911 emergency respon
tem.

1e plan will enable the transmission of text messages, voice

I iIdeos and photos, as well as automatic location information. T

CC hopes that such a plan will enable emergency responder
‘[espond faster while also giving individuals more options for cg
tacting 911, depending on the emergency situation.

Implementation of Next Generation 911 (NG911), the official p
t name, will be charted by the following frgéep plan, accordin
to the FCC's press release:

1. Develop location accuracy mechanisms for NG911
r2. Enable consumers to send text, photos, and videos to publig
§afety answering points (NPRM)

3. Facilitate the completion and implementation of NG911 tech
standards

€. Develop an NG911 governance framework

5. Develop an NG911 funding model
Genachowski began working on this plan last year. His catalys

D O N 6shiow a property alone at night, especially if
is vacant.

DO take the safest and bdigthted routed day or
nightd while driving to appointments, keeping the c
windows and doors locked. Never pick up hitchhiker
male or female.

DO always inform your office of where you will be,
who you will be with and when you will next be in

touch. Make sure the person you are meeting knows
t hat youdve given your

DO be aware of the neighborhood in which you are
showing a listing. If the neighborhood poses any pog
ble threat to your personal safety, take another pers
with you.

DO allow the client to proceed ahead of you while
showing the property. Make sure you have previewe
the property and know all of the accessible exits.
Leave the doors unlocked for easy exit. Carry your
cellular telephone with you.

DO establish a method of being able to relate an

emergency situation to the office or a contact persor
Establishing a Adistres
buttono in your possess

~Mashable.com / CNN.com
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taking action was the fact that trapped students could not text $11

MORTGAGES

* Home Loans

* Construction

* Lot Loans

* Refinancing

* Improvements

* Farms & Farmettes

& Earm CREDIT

800.477.9947

O

you alternate ways of alerting the office of your situa
tion.

~www.mesaax.gov/policq

farmcreditmortgage.com



http://mashable.com/follow/topics/fcc/
http://mashable.com/2010/11/23/text-911/
http://transition.fcc.gov/Daily_Releases/Daily_Business/2011/db0810/DOC-309005A1.pdf
http://mashable.com/2011/07/02/texting-teens-infographic/

ATTORNEY CORNER...

SELLER DISCLOSURE i complete the form as accurately and completely as is pogsible,
making |iberal use of Aunknow
ONE MORE TIME! has never lived in the property will have to do the same tijing.

The leading cause for real estate malpractice suits is ageplt 'S N0t as though a nenesident seller does not have morg
failure to know the exceptions to the Disclosure Law. Thekhowledge about the property than the buyer. The sellerjhas

is no excuse and there are consequences for this failure {@id bills and perhaps has repaired the property or takenjcom-

know! Just last week an E&O insurer hired me to defend|tigints from tenants. Even a seller who has used a propgrty

new cases where disclosures were not given prior to'saldma@nager can obtain informatio
i I . closure a more useful tool than nothing.
In the first case, the seller signed the disclosure form, buf writ-

ten over each page, i n t h enaddtignqkgawingpwhentojusethe forpyoudhave tgle
ASeller has not 1ived i n{kawhoyliousedt, Whethega listingpg selling agent,yg

. : , e
was answered on the disclosure form! In this case, the spf8puld read every line of the disclosure to make sure it iS
was a rehab company that bought, repaired, and sold th ﬁmpleted and that it makes sense. If not, send it back t¢ the
erty. The seller obviously knew a lot about the property Hav-€ | | er, ~or “iif you are a byyer

ing assessed its prepair condition and then having corredt&d P& completed. Ask questions when answers do not mgke
all the problems (or mostly all) before selling it. sense. Make sure that if the form bears an older date thgt it is

. % : redat ed b% the seller to apsur
In the second case,.afeurni t ‘M commer ci all. 0 apart men

t house ,
was sold without a discl osh@rthosepfyquuho know Rigstufangd argjngrgdylpus i
reasoning here was that because the property was com are those among you who do not understand seller
(after all, the Agreement of Sale was written on a PAR | closure, help me out. Give a copy of this article to every §-
Acommercial o standard f or fffNseejpyourofige, | amp regyy ngt worred ghquigoing
quired! of business. In fact, | am reasonably certain that in the ngxt

several weeks | will once again be incredulous when ano

Now, | really should not get exercised about these agent [lfyit is assigned alleging that the agent did not use the forn,
ures. | am getting paid reasonably well to defend them a F’e'ad the form, understand the law or its exceptions!

have got a bag of defenses that frequently work (e.g., th : : ; X
b k fth bl ithout the discl “t ~ Copyright © James L. Goldsmith, Esquire, CALDWELL & KEARNS, P.¢.,
uyer knew of the problem even without the disclosure; the 2011, All Rights Reserved, www.realcompliance.dom

listing agent was unaware of the defects so even if the sdller
had completed the disclosure the agent would not have bpes
able to correct it, etc.). Regardless, | do get exercised aljput
these suits and it is time that they stop.

So how do we stop these suits? It is really quite simple: Hilow,
the rules about seller disclosure, know the rules about sefifir
disclosure, know the rules about seller disclosure.

Assuming you want to do this right, it is very easy to kno

the exceptions to the rule that a seller must complete a diclo- . ) ) ) )

sure statement. They are printed in every Agreement of $ale. Providing Exceptional Client Satisfaction

Look for them. There are nine (9) exceptions. Them®is

exceptiorfor sellers who never lived in the property; therefig | ocally owned/operated and be- | 1 National Society of

\PROFESSIONAIHOME INSPECTIO

O A R A D

no exceptiorfor an apartment building with four or fewer lieves in building business relation-| Home Inspectors
dwelling units; there igo exceptiorfor a seller who grantedf ships one inspection at a time 1 National Association of

powerof-attorney status to another; theraésexceptiorfor |1 Consultations-Follow-ups- &irtgftgrl:ome
an outof-state owner; and there are exceptionsther than Re-inspections P

. - . - . i issi f Lebanon County Assoc.
the nine listed in the law that are also reprinted in the Agr a&{ggl;&sured OErors & Omissionsg t e oRe

ment of Sale! 1 Inspections performed using the | T Lancaster County

Yes, | know that it is not always simple. The old man wh{ is National Standards of Practice & | Assoc. of REALTORS
in a nursing home and has appointed a representative unfier @de of Ethics
powerof-attorney will still have to provide a disclosure. If
that seller is competent and can complete the disclosure,fso

much the better. If the seller is incompetent, and assumifg DAvID C. MULL s
that the powenbf-attorney is durable, then the attorrieyfact OWNERCERTIFIEDMASTERINSPECTOR' 4
will have to complete the disclosure form. Sometimes the PHONE: 717-808-4668 A :CMI1:
attorneyin-fact knows a lot about the property (e.g., a chill of TOLL FREE: 866-504-4668 Certified Master
the incompetent who once lived in the property or who mdy E-mail: phihome@verizon.net INSPECTOR
still be paying bills) and sometimes the attorirefact will www.professionalhomeinspect.com

have no knowledge. Regardless, the atteindgct should




REAL ESTATE NEWS...

WHO OWNS THAT PHOTO?

Everyone wants to tal ktheabo
cloud wi t h vy o and thereiase certaishdvantages
to be hadBut as with so many things in your life, you need t
be careful about running willgilly into something without
looking at some of the fine print in the Terms of Service (TQ
you agree to when you use one of these services.

One of the more recent issues in this area has involved onl
photo sharing. When you take a picture you automatically h
a copyright for the pictur
rights that you can control. You can give away some of the
rights, sell some of the rights or just keep them all to yoursg
youbdbve ever us e CreaivefCbnumors §-r
censeyou probably know a little something about how this
works.

What you may not know is that if you take a picture and upl
it to a photesharing site you maipadvertently give away sonmj
ofyourrightst o t hat photo based d
example, when you upload a photdlteitpic i a popular photg
sharing site that links with Twittérits TOS (as of May 10,
2011) says that:

AYou retain all ownership
pic. However, by submitting Content to Twitpic, you hereby
grant Twitpic a worldwide, naexclusive, royaltyfree, subli-
censeable and transferable license to use, reproduce, distri
prepare derivative works of, display, and perform the Conteg

TWO MINOR CHANGES MADE TO
the bAGREEMENT OFPSALEIbPei ng

oRecent changes to the Agreement of Sale were prompted py
best practices and legislation; however, Realtors® could find
,élyem useful given the current market conditions.

The firstchangete ARG s Agr e eisteeradditian bf
M new paragraph 9 called C
aggis new language requires a buyer to inform a seller if thg
b U yre g s ofoipdn Ging | cSplydetr kS gh

the b 0s ility

fect vy er ab t

[fSdme of the items that would be disclosed include:
A ha Widdinfe in employment
A Loss of sale of buyeros
A A new financial obligati
pAdd A judgment against the b

€The addition of this new paragraph also changed the parag

Rumbels 8n aft dubs&gleht paragraghsin tl‘?e?Agré’er%&t

The second change is the addition of private transfer fee (RFTF)
language to the end of Title, Surveys and Costs paragraph|(now
paragraph 16). A private transfer fee is paid to a private;én n
[ do@aﬂ eft) pkrSon & 8nfity vhénta priperly & 8ofti® raTn"s—O
ferred. The paragraph assumes that the property is not subject
to a PTF obligation unless you indicate otherwise. If the prop-
buig is subject to a fee obligation, tRevate Transfer Fee Ad-

It il n

Sa
h an

FH%
o p

hon
on
uy e

raph
Fo

connection with the Servic
and affiliatesé) business,
moting and redistributing part or all of the Service (and deri
tive works thereof) in any media formats and through any
dia channel s. 0

Cutting through the legal mumfombo, this means that you
can use the photo however
example, if you take a picture of a celebrity getting arreste
you could sell it to the tabloid of your choice but so can Twi
pic. Odds are good theyoll
you for it, either. In fact, Twitpic hasigned a distribution
agreementvith the World Entertainment News Network

(WENN) to do just that. Th
celebrity photos, thereobs
you uploaded to the servic
next year.

I's this a bad t hiTwitgi®saystlmayglv-e

ing them these rights makes it easier for them to track dow
folks who just try to take your photo without payment or attr

have overreacted to the pointtofally misunderstandingshat
these changes really do. B
to read the terms of servi
giving up to certain providers.

~Hank Lerner, Esg., PAR

bution. Other commentators have béess charitablend some}=

nt in
g (andcdntSs dS. Y D%
. = . on

and Twitpicbs

OVER 125 YEARS
AND STILL LENDING.

Contact one of our mortgage
professionals for a Free Pre-Approval.

Brenda Herring-Ferrebee

717.274.6881
bherring@fultonmortgagecompany.com

Craig Gates

717.274.6981
cgates@fultonmortgagecompany.com

Renee Moro

717.274.6835
rmoro@fultonmortgagecompany.com

FultonMOr tgageCompany

A Division of
Fulton Bank, NA.

No Surprises.
fultonmortgagecompany.com

&) Equal Housing Lender. Equal Opportunity Lender. Member FDIC.

Subject to credit approval. Member of the Fulton Financial Family.


http://computer.howstuffworks.com/cloud-computing.htm
http://computer.howstuffworks.com/cloud-computing.htm
http://www.parjustlisted.com/archives/7930
http://www.parjustlisted.com/archives/7930
http://creativecommons.org/licenses/
http://creativecommons.org/licenses/
http://www.nytimes.com/2011/05/23/technology/23terms.html?_r=3
http://www.nytimes.com/2011/05/23/technology/23terms.html?_r=3
http://twitpic.com/
http://twitpic.com/terms.do
http://www.bjp-online.com/british-journal-of-photography/news/2070167/twitpic-signs-controversial-deal-celebrity-photo-agency
http://www.bjp-online.com/british-journal-of-photography/news/2070167/twitpic-signs-controversial-deal-celebrity-photo-agency
http://blog.twitpic.com/2011/05/your-content-your-copyrights/
http://www.paulandstorm.com/longer-thoughts/twitpicpocket-or-say-it-aint-so/
http://marketplace.publicradio.org/display/web/2011/05/24/pm-twitpic-takes-pictures-literally/
http://www.parealtor.org/content/upload/AssetMgmt/Standard%20Forms/PDFs/ASR.pdf
http://www.parealtor.org/assetMgmt/assetViewer.aspx?AssetID=7601

EDUCATION ...

Continuing ED |

TR Get the JBT
Date: Thursday September 22, 2011, 8:30A2pm .
Course: Current Issues in Real Estate mortgage advantage-

& A _ raisal v/ Free pre-approval on home purchases
Instructor: Michelle Bradley

Cost: $50 preregister, $75 Wakin
Location: Mar abel | eds, L
Credits: 3.5 of CE & Appraisal CE v Competitive fixed and adjustable rates

v PLUS, we'll attend the settlement with you!
Date: Thursday October 13, 2011, 8:30dr2pm

Course: Ethics & Laws of Multiple Offers
Instructor: Hank Lerner, Esq.
Cost: $50 preregister, $75 Wakn

v You have the option of local loan servicing
v/ One-settlement closing on new construction

Location:. Mar abel | ed s, L ?uemin Road ;i;;gg;ﬁg

H . H onestown - -
Credits: 3.5 of CE & NAR Quad Ethics A ey
Lebanon 717-273-0405
Date: Thursday October 6, 2011, 1pn8:30pm Newmanstown 610-589-1234
Seminar: Processes & Procedures in Selling HUI Cleona 717-279-7655
Homes Grantville 717-469-0623
Fome: bankjbt.com Palmyra 717-641-0032
. Northside Commons 717-838-2265

Speaker: Tamar Gomaa

Member Cost: $0
Locatlon ASSOC|at|0n Offlce Jonestown Bank & Trust Co. Member FDIC LENDER
. . . . ember LENDER
Credits: None, This is a free seminar, not a CE ‘......

- To register for the above classes, go to www.Leba }6{ i } (" (' } {

-Realtors.com GEduch A

NATIONAL ASSOCIATION OF REALTORS

MLS TRAINING HERVMBERS be
cancell ed due 0
fice. The next MLS Training WI|| eFe

office, 989 Quentin Rd., Wednesq®REAQATUSAEOTPOEEKS SEPTEMBER
Thank you for your patience dujng our transitibif: 2011

FREE SAFETY WEBINAR September 12,
The Home Inspector Inc.  David E. Glick 2011 at 11:30AM.Safety expert, Andrew Wooteh
— Cell: 717-926-1206 will presenia onehour webinar;Cyber Safety &

AsH EO:)" Ke“';:’;’;oi:- ?ﬁ?;"--‘ﬂ?i‘;é"éﬁzonz Social Media," learn how criminals use your socil

umu:« www.cheioir;ﬁgéectorinc.com dac‘)ae@:he:\;)rn-einsp;ctori:\c.com medla |nf0rmat|on, decrease haCkIng Opportunities Of

Webinar your laptop, phone, etc.
Pre-register on REALTOR.org

N did : - = ’ https://www2.gotomeeting.com/register/925613306
a .

Attention Brokers & Office Managers __: If you want a
--------- 6Safety Pland for your offi de,
website and at the Association Office.

Home Inspections ¢ Termite * Radon * Water * Septic



http://www.learninglibrary.com/AspDotNetStoreFront70/p-669-realtor-safety-series-social-media-and-cyber-safety.aspx
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http://www.lebanon-realtors.com/Education.html

ASSOCIATION NEWS

) ) for your client when they work with a neighborhood instjtu-
~ Article written tion:

and provided by o _
Jonestown Bank & Local decisions provide a faster response

1
Trust, 9 Local underwriters have market knowledge and expeftise
717-274- 5180 ext. ' In person representation at settlement can help naJigate
1

336 last minute surprises
The option of local servicing

EDUCATE YOUR CLIENTS OF THE BENEEITS The seller may be more inclined to accept an offer if the
approval is local

OF STAYING L OCAL : - .

) - ) | The option of retaining local servicing for a mortgage cah be
Buying a new home certainly comes with a signifigagtpig selling tool for ZREALTOR®. Consider how many df
amount of anxiety. Down money, applications, time agy r mortgage clients have had bad experiences with gdtting
from work and the associated documentation all contribligestions answered, getting their taxes or insurance | paid
to the stress level of buyers. Choosing a local lende{ gqugh escrow, or even just making a payment. Local|ser-
help eliminate some of that tension. vicing provides: : =3

Each lender has underwriting criteria and an understarld_ingL | ¢ .
of rules and regulations governing the mortgage progess. ocal contacts for questions
However, your local institution has the added value of ejjten- The ability to make in person payments” = *
sive market knowledge and a pulse of what is happenifg in propoff site(s) for escrow related documents
the community. In many cases, a local lender has flexifjility i

that out of town lenders do not have. *~ Fast problem resolution
Much like consumers in general, your buyer is looking|fi 2ddition to these benefits, your mortgage client may vplue
opportunities to make their life easier, the convenience|d?aing the simplicity of having their entire financial relatign-
local lender can sure help. Here are just a few advanf&jtB at one institution.

Wanhars i

Your Association requests the pleasure of your con
our 85th Anniversary Celebration and Grand Oper
of the new office!

Reservations: 717.272.6126, Fax: 717.270.5668 or q IJH““.‘“‘

RE&LTGAR

www.LebanonrRe al t or s. com, O0Associ at i ( ml‘rr‘

Date: 10/26/2011 lss{.f Il rrl“‘F
of REALTORN®

Reservations required.
RSVP no later than
Thursday 10/20/2011.
Food and drinks will
be served.

Time: 11:30amd 1:30pm ~ Stop By Anytime

roup
Photo For
Members at
12:30p

Location: 989 Quentin Rd.
Lebanon, PA 17042

(The old KinderCare bldg. on
Rt. 72 across from Spangcrest)



http://www.lebanon-realtors.com/News.html
http://www.jonestownbank.com/locations.asp
http://www.jonestownbank.com/locations.asp
http://www.jonestownbank.com/locations.asp
http://www.jonestownbank.com/locations.asp
http://www.jonestownbank.com/locations.asp
http://www.jonestownbank.com/locations.asp

Homecoming For Habitat
Benefit Auction

THE LEBANON COUNTY Auction Items
ASSOCIATION OF REALTORS ® :

_mm.. ,.. .._
At e S S e T S

cordially invites you to the Y .
Fifteenth Annual Benefit Auction » Jewelry, Power Tools, Sports
Al PR i Celebrity Memorabilia, Gift

Proceeds donated to: A\ © Certificates, Vacation GetWays,

H ABITAT FOR HUMANITY OF NS & Tickets to Various Entertainmen
LEBANON COUNTY : : = Venues, ¢
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Friday, October 14, 2011
6:00 p.m. Art Preview & Silent Auctions
7:15 p.m. Live Auction Begins

¥ .' M|
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Lebanon Country Club
3375 West Oak Street
Lebanon, PA 17042
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Wine, Beer and a Hot Buffet will be served
Cash Bar Available
Auction conducted by NELSON EBERSOLE , AUCTIONEER & REALTOR ®, SUBURBAN REALTY
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FOR ADDITIONAL | NFORMATION PHONE :
The Lebanon County Association of REALTORS ®: (717) 272 -6126,
or Habitat for Humanity: (717) 867 -1044
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REGISTRATION FORM (one registration per person or per coupled print clearly)

Registration $25 pp (pre-registrations only d no door sales) - Registrations are due by October 4th, 2011

For ADMISSION, COMPLETE AND RETURN THIS PoORTION® Along with Reqistration Feed To:
LEBANON COUNTY ASSOCIATION OF REALTORS® - 1300 FLORENCE STREET - LEBANON, PA 17042
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| Lebanon County Association of REALTORS ® Annual Auction to Benefit Habitat for Humanity

: Guest (1) Name: Guest (2) Name:

| Address: Address:

|

I | Phone: Phone:

: Email: Email:

| * | have enclosed$ for (# of registrations) to the event. (money must accompany form)
|

| * How many bidder paddles are neededq One  or Two (please circle)
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|

|

|
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http://www.lebanon-realtors.com/10artauctionnews.html

LEBANON COUNTY ASSOCIATION OF REALTORS &

Homecoming for Habitat
Benefit Auction

CoMPANY NAME:

Ad/Sponsor
Deadline
9/23/11!

ADDRESS.

TELEPHONE: AMOUNT ENCLOSED:

CONTACT:

SPONSORSHIPS & A DVERTISING

GoLb TIER: $350
Prominent name on display at Auction; full -page ad in program (in prime position);

6 free Registrations
SILVER TIER : $250

Half -page ad in program; 4 free Registrations; recognition on serving tables for item cho

sen from list below:

Wine or Beer Multiple Sponsors Needed
Food Multiple Sponsors Needed
BRONZE TIER : $75 Quarter-page ad in program

BusINESs CARD AD $25

PATRON : $10 (NAME LISTED IN PROGRAM) N AME :

RESERVED TABLE : $300 (SEATS12) NAME :

Please use the same ad as last year

NOTE: This response form, payment and digital artwork, must be submitted
to the Association Office

NO LATER THAN FRIDAY, SEPTEMBER 23, 2011

Ads & Artwork can also be emailed to Julie at secretary@lebanon  -realtors.com
(E-mailing of originals is preferred over hard copies for best results - PDF, or any photo format is acceptable!)
For questions, please call Mary or Julie at the Association Office: 272 -6126

1300 F LORENCE STREET, LEBANON , PA 17042
PHONE : (717) 272 -6 1 2 6 AxA(717) 27 -5668


http://www.lebanon-realtors.com/10artauctionnews.html
mailto:secretary@lebanon-realtors.com

LANDMARK HOMES
32 South Central PA Neighborhoods

BRIAR LAKE Lebanon, PA

A 55+ Neighborhood - MLS #169610
Townes from $14(s « Singles from $170’s
Community Clubhouse

One-story and two-story with first floor
owner’s suite floor plans

Kelly Bricker, 717-286-6698
Directions: N 8th Ave to Walinut Crest Dr

NARROWS GLEN Lebanon, PA

Across from Union Canal Elementary Schoaol
From low $200s « MLS #170310

One-story and two-story with first floor
owner’s suite floor plans

Kelth Volker, 717-304-8561
Directions: 422 to Narrows Drive

CREEKSIDE Lebanon, PA

Spacious lots and community
cdubhouse and pool

Mid 200’ « MLS #161846

One-story and two-story with first floor
owner’s suite floor plans

Joyce Reitz, 717-507-4005
Directions: 241 to Creekside Drive

adions wiarinliy welcome

SRS

and Custom Lot Building

FALCON CREST Lebanon, PA
Walking distance of Cedar Crest school campus
From mid $200% « MLS #171578

One-story and twao-story with first floor
owner’s suite floor plans

Linda Breit, 717-507-4502
Directions: Corner of State Drand E. Evergreen Rd

VALLEY CHASE Lebanon, PA

Less than 1 mile to schools and VA
Medical Center

From low $200%s - MLS #157770

One-story and two-story with first floor
owner’s suite floorplans

Kaith Volkar, 717-304-8561
Directions: 5th Ave/897 to Cobblestone Dr.

OLDE SOUTH CROSSING-
Annville, PA
Coming Summer 2011

LIBERTY STATION-
Annville, PA
Coming Summer 2011

(L}ndmark

omes

www.ownalandmark.com



Scholarship Essay Contest Winners Announced...

The Lebanon County Association &aRTORS recently chose three winners of the high school essay contest. There were 28 applicant:
- 2 AnnvilleCleona,9 Cedar Crest5 North Lebanon, 1 Lebanoi,ELCO, 2 Lebanon Catholic, and 2 from Palmyra. Winners incllide
Kaili Dotterman and Katelyn Auchenbach, both from Northern Lebanon, and Dennis Goodstein from Cedar Crest. All winsing essay

wi || be published in 6Board Briefsdéd; Dennisd essay foll ¢gws
WHY USe A REALTOR ®?
Buying or selling a house is a very important ti mel i
quite stressful . Home buyers and sellers often have many unanswered questions. However, by using a REALTPR

burden can be lifted which will allow one to set back and enjoy the experience of entering the housing market. THishis|one o
largest financial transactions most people will make in their lifetime, why leave it up to chance?

To begin, a REALTOR knows the market better than anyone else. As trained professionals, REAET@RSseen hun-
dreds of houses and have a wide range of knowledge. REALT&R® what is happening in your state, community, and pven
your own neighborhood. By using their knowledge and tools, a REACT@AR get the customer the best deal possible.

Not only do REALTORS know the market, but they also are skilled at marketing. REALTO®RSw what will attract &
buyer. They are able to get a customero6s house the ,max
a REALTOR has access to many listings and can help a customer find that dream home. Whether buying or selling} a RE
T O R ®kBowledge of marketing strategies can benefit a customer of any kind.

REALTORS’ are experienced negotiators who are trained in closing deals. Using a RERIcB®Re helpful in avoiding
errors during the business phase of a deal. They are able to focus on the main objective during what can be an eenotipnal ti
both buyers and sellers. A REALTGRossesses a balance of firmness and tactfulness that can successfully close the sple.

Another reason for using a REALTGRs their access to a network of buyers, sellers, and other realtors. Many {imes
REALTOR® will make a sale with a previous client or personal contact. In fact according to a study conducted by|the N
TIONAL ASSOCIATION OF REALTORS, 82% of real estate sales are made through previous clients, referrals, friends, far
ily, and personal contacts. With their exggowing web of customers, realtors are great at bringing buyers and sellersrtoggthe

Probably the best thing about usinga REALTORs t hat they reduce a ®sewsdasgonreefd s
sonal assistant. They take the responsibility of showing the home and contacting potential customers. REAAK2RE
their job to cater to the potential buyer. A REALTOEaN lead to an easy and stress free sale of a home.

Whether representing a buyer or a seller, REALT®RS/e many tools to offer you during your experience in the holising
market. Knowing the market, knowing clients, and knowing how to close a deal are just some of the many skills a REALTC
possesses that will help during a sale. So let one of these trained professionals assist you with one of the bigofegbuayents
life. Use a REALTOR.

Cl TED SOURCES:ﬁWh)@?Ld)seREaALH'E)ARLETQR)m. n. pg. We b . 19 Mar 2011. and KR|OTCt
son Realtor ‘2007): n. pg. Web. 19 Mar 2011
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(Contdd. from pg. 4)

dendum to Agreement of Sale (PAR Form P3iuld be com
pleted and attached. While very few PTF obligations exist, | or the cost of uniforms or special work clothes not suitable fo
L?/Ig?kue%gs)Wgzﬁi?sdsga:rtaieggz?réz %ﬁ;&: ttge'}:[rgr’?sl:fzer = ersonal wear, such as nurse's uniforms, theatrical costumes)and
worked 1o pas P

— LI . . ”Clothing with a company logo.
obligations to be in laid out in an agreement of sale in ordef to g panyfog ) _
transfer. Thus, you cannot deduct the cost of a regular business suit o other

clothing that you can wear outside of business. However, if ygu

These changes I_ed to a new r_evision date_ (at the bottom of 8RfPhase clothing with a real estate company logo on it, you may
page) and copyright (bottom right on the first page) on the M@suct the cost because it is not suitable outside of business. |If

recent version . of the Agreement. The 1/10 date remainsyour clothing is deductible, you may also deduct the cost of dry
below/7 ~ the copyright on the front page to | cleaning and other care.

GET A TAX BREAK FOR YOUR WORK CLOTHES?

ge Internal Revenue Service has permitted business deductjons

/ /Li& indicate the date of the last comple A real estate agent or broker may not deduct the cost of a haifcut,
</CM overhaul of the form. makeup or other expenses to maintain a "professional appeargnce."
/\/T‘ ~Mike Barth, PAR [ These are considered personal expenses by the IRS, and are|there-
= \0//\ fore not deductible.
\ ~ Stephen Fisher, Inman Newp
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http://www.parealtor.org/assetMgmt/assetViewer.aspx?AssetID=7601
http://www.parealtor.org/content/upload/AssetMgmt/Legal%20Services/Laws%20&%20Regulations/Private%20Transfer%20Fee%20Obligation%20Act.pdf
http://www.parjustlisted.com/archives/7994

L EBANON COUNTY SOLD STATISTICS
AUGUST 171 31, 2010

# Active $ Volume # Sold Sold Avg ADOM
Residential/Farms 1,165 $237,889,832 76 $ 161,720 84
Annville-Cleona 55 $ 10,878,500 6 $ 150,683 35
CornwallLebanon 396 $ 95,887,324 26 $ 165,964 84
Eastern Lebanon 162 $ 29,498,284 15 $ 178,348 71
Lebanon City 209 $ 21,746,358 11 $ 82,718 75
Northern Lebanon 149 $ 33,798,005 6 $ 200,200 146
Palmyra 194 $ 46,081,361 12 $ 190,437 59
Multi -Family 61 $ 10,270,300 2 $ 47,450 46
Lots 175 $ 29,341,500 1 $ 138,500 137
C/I/B Sale 44 $ 19,703,000 1 $ 280,000 267
C/I/B Lease 10 $ 270,177 0 $ 0 0
County Total 1,455 $ 297,474,809 81 $ 159,785 87

These figures are based on data supplied by the Keystone MLS Network, Inc.
Neither the Lebanon County Association of REALTORS® nor the MLS guarantees its accuracy.
Data maintained by the MLS may not reflatitreal estate activity in the market area of Lebanon Courtty.
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L EBANON COUNTY SOLD STATISTICS
AUGUST 171 31, 2011

# Active $ Volume # Sold Sold Avg ADOM
Residential/Farms 1,176 $ 252,816,657 86 $ 156,126 84
Annville-Cleona 70 $ 19,333,698 7 $ 133,418 76
CornwallLebanon 413 $100,094,118 35 $ 192,139 87
Eastern Lebanon 142 $ 27,510,516 12 $ 155,581 62
Lebanon City 204 $ 21,261,057 14 $ 63,429 116
Northern Lebanon 150 $ 33,213,586 7 $ 161,968 75
Palmyra 197 $ 51,403,682 11 $ 170,850 64
Multi -Family 50 $ 8,886,100 1 $ 99,900 31
Lots 209 $ 28,231,400 1 $ 100,000 551
C/I/B Sale 50 $ 22,542,000 3 $ 215,000 351
C/I/B Lease 8 $ 241,151 0 $ 0 0
County Total 1,493 $ 312,717,308 91 $ 156,833 97
These figures are based on data supplied by the Keystone MLS Network, Inc.
Neither the Lebanon County Association of REALTORS® nor the MLS guarantees its accuracy.
Data maintained by the MLS may not reflatitreal estate activity in the market area of Lebanon Courfty.
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MEMBER CORNER...

COMINGS & GOINGSé

New REALTOR & Members:

Janera Sanchez, RE/MAX of Lebanon County

REALTORE Member Transfers:

Jean M. Taylor, Int